
MMSD compiled this toolkit 
filled with useful sales and 
educational collateral. 
Use it in your discussions with clients for topics  
like retirement solutions involving annuities and  
their tax implications. Meaningful discussions with  
your clients about taxes is important throughout  
the year, not just during tax season.

A N N U I T Y  T A X  T O O L K I T

Einstein didn’t  
�understand taxes.
Too bad he didn’t have � 
this Tax ToolKit.

FOR FINANCIAL PROFESSIONALS. NOT FOR USE WITH THE PUBLIC.

Call 1-855-464-3436

Wholesaler Map

Contact Us
Let’s work together.

https://fieldnet.massmutual.com/public/ann/pdfs/an8247.pdf
https://fieldnet.massmutual.com/public/ann/pdfs/an8247.pdf


FOR FINANCIAL PROFESSIONALS. NOT FOR USE WITH THE PUBLIC.

TA X  P L A N N I N G / F I L I N G 

AN6231 Make 
the most of your 
retirement savings

AN7566 Your 1040 
At-a-Glance

FP1105a Q4 Year End 
Tax Planning Topic 
Checklist

AS8128e Estate Tax 
Planning — Portability

AN7551 Where are 
your assets?

Help your clients understand how taxes may affect their savings. These pieces  
are designed to help you walk through planning and filing with your clients  

and ensure that they feel good about their tax situation.

Make the most of your  
retirement savings
Planning for retirement can be taxing;  
saving for it shouldn’t be.

Q4 Year End Tax Planning 
Topic Checklist
Note: If you do not meet with your clients quarterly consider adding 
additional quarterly topics to the agenda 

General Concepts:
• Year End Tax Planning
• Tax Loss Harvesting
• Future Taxes
• Summary of Annual Accomplishments

Current Opportunities
	Increase/Add Bank Authorizations
	Change/Add Insurance
	Move/Reposition Assets

Year End Tax Planning
	Review Employer Retirement  

Plan Contributions
	Review Deductible IRA Eligibility
	Pre-Tax IRA Contribution
	Review After Tax IRA Strategies
	After Tax IRA Contribution
	Roth IRA Contribution
	Roth Conversion
	IRA Rollover/Transfers
	Required Minimum Distributions
	Charitable Contributions
	Gifting of Appreciated Assets to Charity
	Review Non-Cash Charitable 

Contributions
	Value of current mortgage  

interest deductions
	Tax Credits
	SEP or SIMPLE Candidate
	Refer to CPA for 1040 Review
	Alternative Minimum Tax 

Considerations

Accumulators:  Time, Tax, Diversification (Tax Control Triangle)

Pre-Retirees:  Marry Current Tax Needs with Future Tax Planning (Tax Control Triangle & 
Retirement Income Framework)

Retirees:  RMD Planning, Gifting, & Tax Distribution Planning (Retirement Income Framework)

 Your 1040 At-a-Glance
Using Your Tax Forms to Identify  
Financial Planning Opportunities

It is important to periodically 
evaluate where your assets are 
currently invested and how they may 
be taxed. Additionally, you should 
revisit your intentions for those assets 
by doing a review. You may determine 
there are more efficient ways to 
accomplish your goals. 

For example, you may find, after 
reviewing and understanding how 
various financial instruments are 
taxed, that your money designated 
for retirement may be better suited 
in a fixed annuity than in a certificate 
of deposit (CD).

Where are your assets?

NOT A BANK OR CREDIT UNION DEPOSIT OR OBLIGATION • NOT FDIC OR NCUA INSURED • 
MAY LOSE VALUE • NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY 

NOT GUARANTEED BY ANY BANK OR CREDIT UNION
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TA X  D E F E R R A L 

AN8401 Is your money 
working for you as hard  
as it could?

Tax Deferral Video AN8164e Did I Just 
Make my IRA Taxable?

FOR FINANCIAL PROFESSIONALS. NOT FOR USE WITH THE PUBLIC.

Some clients may be able to delay taxation to a more advantageous time.  
These documents can help explain the benefits and usage of tax-deferred products.

RMDs are a constant element of retirement planning with tax-qualified  
assets and the rules changed since the passing of the SECURE 2.0 Act.  

These pieces go over the requirements and new elements of RMDs.

Is your money working for you as hard as it could?
Tax-deferred assets allow you to pay no current income taxes on gains until the assets are withdrawn.  
Use this three-step chart below to determine the annual rate of return you would need to produce in a 
taxable investment to equal the return of a tax-deferred investment. 

2 0 2 2  A F T E R - TA X  Y I E L D  C H A R T  ( F I L I N G  I N  2 0 2 3 )
Tax Rate 12% 22% 24% 32% 35% 37%

Step 1> 
Determine your 
tax bracket

Joint $22,000 to 
$89,450

$89,450 to 
$190,750

$190,750 to 
$364,200

$364,200 to 
$462,500

$462,500 to 
$693,750

$693,750  
or more

Single $11,000 to 
$44,725

$44,725 to 
$95,375

$95,375 to 
$182,100

$182,100 to 
$231,250

$231,250 to 
$578,125

$578,125  
or more

Step 2>
Choose a tax-deferred return 

Step 3>
Rate of taxable return at the marginal tax rate shown is equal to the return of a tax-deferred investment 

7.00% 7.95% 8.97% 9.21% 10.29% 10.77% 11.11%
6.75% 7.67% 8.65% 8.88% 9.93% 10.38% 10.71%
6.50% 7.39% 8.33% 8.55% 9.56% 10.00% 10.32%
6.25% 7.10% 8.01% 8.22% 9.19% 9.62% 9.92%
6.00% 6.82% 7.69% 7.89% 8.82% 9.23% 9.52%
5.75% 6.53% 7.37% 7.57% 8.46% 8.85% 9.13%
5.50% 6.25% 7.05% 7.24% 8.09% 8.46% 8.73%
5.25% 5.97% 6.73% 6.91% 7.72% 8.08% 8.33%
5.00% 5.68% 6.41% 6.58% 7.35% 7.69% 7.94%
4.75% 5.40% 6.09% 6.25% 6.99% 7.31% 7.54%
4.50% 5.11% 5.77% 5.92% 6.62% 6.92% 7.14%
4.25% 4.83% 5.45% 5.59% 6.25% 6.54% 6.75%
4.00% 4.55% 5.13% 5.26% 5.88% 6.15% 6.35%
3.75% 4.26% 4.81% 4.93% 5.51% 5.77% 5.95%
3.50% 3.98% 4.49% 4.61% 5.15% 5.38% 5.56%
3.25% 3.69% 4.17% 4.28% 4.78% 5.00% 5.16%
3.00% 3.41% 3.85% 3.95% 4.41% 4.62% 4.76%
2.75% 3.13% 3.53% 3.62% 4.04% 4.23% 4.37%
2.50% 2.84% 3.21% 3.29% 3.68% 3.85% 3.97%
2.25% 2.56% 2.88% 2.96% 3.31% 3.46% 3.57%
2.00% 2.27% 2.56% 2.63% 2.94% 3.08% 3.17%
1.75% 1.99% 2.24% 2.30% 2.57% 2.69% 2.78%
1.50% 1.70% 1.92% 1.97% 2.21% 2.31% 2.38%
1.25% 1.42% 1.60% 1.64% 1.84% 1.92% 1.98%
1.00% 1.14% 1.28% 1.32% 1.47% 1.54% 1.59%
0.75% 0.85% 0.96% 0.99% 1.10% 1.15% 1.19%
0.50% 0.57% 0.64% 0.66% 0.74% 0.77% 0.79%
0.25% 0.28% 0.32% 0.33% 0.37% 0.38% 0.40%

Source: IRS Revenue Procedure 2022 https://www.irs.gov/irb/2022-45_IRB

R E Q U I R E D  M I N I M U M  D I S T R I B U T I O N S  ( R M D S ) 

AN7017 Required 
Minimum Distributions

Required 
Minimum 
Distributions

AN4639 How the New 
RMD Rules Could 
Impact Your Clients

RMDs Before SECURE 2.0
Annuitized IRAs are subject to different RMD rules than non-annuitized accounts. Rather than 

calculating an annual RMD based on the fair market value of the IRA (the “individual account rule”), if the 

annuity stream satisfies certain actuarial requirements on the annuity start date, the annuity payment is 

deemed to satisfy the RMD for those IRA assets. Traditionally, no portion of the annuity payment could 

be credited toward the RMD due for any non-annuitized IRA assets, even though the annuity payment 

might exceed the RMD that would have been due, had those assets remained subject to the individual 

account rule. This method could result in a higher total RMD than if the client had not annuitized a 

portion of their IRA assets. 

New SECURE 2.0 Act Method
With the new calculation rule, the total required amount for the year can be calculated under the 

individual account rule, based on the value of the non-annuitized IRAs plus the value of the annuity 

contract. The annuitized payment amounts can then simply be subtracted from the total aggregated 

RMD required for the year, leaving the balance as the remaining RMD that must be taken from the 

client’s other IRAs. This may result in a lower total RMD and allow a client to keep more money in their 

non-annuitized IRA account(s).1

Although this change was deemed effective December 29, 2022, it is important to note that the 

Internal Revenue Service (IRS) has not provided specific guidance regarding the computation of fair 

market value for an annuitized IRA. Currently MassMutual® reports the statutory reserve value on 

annual fair market value statements and IRS Form 5498, but it is unclear whether this is the correct 

value to use in this RMD calculation.

The use of this new RMD method is optional and clients are advised to seek the assistance of a 

qualified tax professional for further guidance. 

The SECURE 2.0 Act made many changes that impact the future of many 
Americans when it comes to saving and stretching their retirement 
dollars. Beyond the general changes that push out Required Minimum 
Distribution (RMD) ages, the act also calls for changing certain rules that 
may make annuities providing lifetime income more favorable. 

One specific change involves the method in which an RMD may be 
calculated when someone has annuitized a portion of their Individual 
Retirement Account (IRA) assets.

How the New RMD Rules  
Could Impact Your Clients
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The information provided is not written or intended as specific tax or legal advice. MassMutual, its subsidiaries, employees 
and representatives are not authorized to give tax or legal advice. Individuals are encouraged to seek advice from their own 
tax or legal counsel.

Annuity products are issued by Massachusetts Mutual Life Insurance Company (MassMutual) and C.M. Life Insurance 
Company. C.M. Life Insurance Company, Springfield, MA 01111-0001, is non-admitted in New York and is a subsidiary 
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R O L L O V E R S / E X C H A N G E S 

Transferring assets, such as an IRA to an annuity, might  
be a good choice for clients looking for lifetime income. 

AN6201  
Rollover Seminar

P E N S I O N  R E S O U R C E  C E N T E R

Is an IRA Rollover Right for You?
Consider your options first.
When you change jobs or retire, you have several choices since your 401(k) or 
other retirement savings are often portable. You’ve worked hard to accumulate 
these savings and shouldn’t make the decision lightly. There are several factors 
to consider based on your personal circumstances. Consider which option is 
right for you —

• Leave money in former employer’s plan (if plan permits)
• Roll over money to new employer’s plan (if option is available)
• Roll over to an IRA (traditional or Roth)
• Take a cash distribution** 

Below is a list of factors to be considered when analyzing your options. The 
list is not exhaustive and other considerations may also apply. You should seek 
advice based on your particular circumstances from an independent tax advisor 
since any discussion of taxes is for general informational purposes only and 
does not purport to be complete or cover every situation.

Compare Investment Options — Is there a broader range of investment choices with IRA versus 
former employer or new employer plan? Is there a difference in services – investment options, 
planning tools, educational material or brokerage services?

Compare and Understand Fees and Expenses — Both employer’s plan and IRA’s involve investment-
related expenses and plan or account fees. How much are you currently paying? Compare current 
fees to the fees and expenses of new employer plan or IRA.

Consider Your Age — If you leave your job between age 55 and 59½, you may be able to take 
penalty-free withdrawals from an employer–sponsored plan. In contrast, penalty-free withdrawals 
generally are not allowed from an IRA until age 59½. 

Assess Tax Implications of Employer Stock — If you hold significantly-appreciated employer stock 
in your employer plan, you should consider the tax consequences of rolling the stock out of your 
employer plan into an IRA. If you transfer employer stock in-kind to an IRA, when you sell it, any 
appreciation will be taxed as ordinary income, not capital gains. 

PRC12 Is an IRA 
Rollover Right for You? 
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