
Closing the Income Gap
With a MassMutual® RetireEaseSM 
Single Premium Immediate Fixed Annuity

Goal
Barbara needs income that will last as long  

as she lives. She would like to feel reasonably 

confident that she has enough reliable income 

to pay for her necessary expenses throughout 

her retirement, with enough income left over 

for the activities she enjoys.

Profile
At age 66, Barbara is healthy, active and  

looking forward to the next phase of her life.  

She has a long list of interests that she will 

finally have time to pursue.

NOT A BANK OR CREDIT UNION DEPOSIT OR OBLIGATION • NOT FDIC OR NCUA INSURED • NOT INSURED  
BY ANY FEDERAL GOVERNMENT AGENCY • NOT GUARANTEED BY ANY BANK OR CREDIT UNION

B A R B A R A ’ S  S T R AT E G Y
Barbara’s financial information: 

Monthly Annually

Expenses
Necessary $7,500   $90,000

Discretionary $3,300    $39,600

Predictable income
Social Security benefit $2,400    $28,800

Pension benefit $2,100 $25,200

Retirement savings $1,800,000

Barbara and her financial professional use the 4 Box Strategy to determine if there is an income gap 

between her necessary expenses and her predictable income.

Necessary  
expenses 
$90,000 
per year

Sources of 
predictable income 

$54,000 
per year

 
Gap 

$36,000

Barbara has an annual predictable income gap for necessary expenses of $36,000. She must find a way  

to create at least $36,000 of additional predictable annual income to cover her necessary expenses.



1	Any guarantees explicitly referenced herein are based on the claims-paying ability of the issuing insurance company. 
2	Amounts are based on RetireEase Life with 10-year Period Certain annuity option, with rates effective July 7, 2022.

Closing the necessary income gap
Barbara will have to use a portion of her retirement assets to generate the extra predictable income she 

needs. Her financial professional helps Barbara compare two ways to generate income. The first is based 

on taking managed withdrawals from her retirement assets. The second uses a MassMutual RetireEase 

single premium immediate fixed annuity to create lifetime income. In the following example, we will use 

a Life with 10-year Period Certain annuity option.

Managed Withdrawals Lifetime Income1

•	Four percent annual withdrawal rate

•	Income is not guaranteed

•	Invested assets are subject to market risk 

•	Assets are liquid

•	Adjusted for inflation 

•	Fewer assets remain for discretionary spending

•	Life with 10-year Period Certain annuity option

•	Guaranteed lifetime income

•	Safe from market risk

•	Limited liquidity

•	Not adjusted for inflation

•	More assets remain for discretionary spending

Option 1:  

Managed Withdrawals

Option 2:  

Lifetime Income2

Total beginning assets available for income 	 $1,800,000 $1,800,000

Assets required to create necessary income 	 – $900,000 	 – $584,854

Remaining assets available to fund  

discretionary expenses
	 $900,000 	 $1,215,146

I M P A C T  O N  D I S C R E T I O N A R Y  I N C O M E

Discretionary expenses

$39,600

Withdrawal ratio

4.4%

Assessing Barbara’s withdrawal rate is critical to determining how long her portfolio might last.

Option 1:  

Managed Withdrawals
Option 2:  

Lifetime Income

Remaining assets available

$900,000

Discretionary expenses

$39,600

Withdrawal ratio

3.3%

Remaining assets available

$1,215,146

K E Y  F E AT U R E  C O M P A R I S O N



The lifetime income 
advantage3

The RetireEase Life with 10-year Period Certain 

annuity option closes her annual $36,000 income 

gap and provides Barbara with guaranteed 

income she can’t outlive. 

In addition, this annuity option guarantees 

annuity payments for 10 years. If Barbara dies 

before the 10-year period ends, her designated 

beneficiary would receive any payments 

remaining in the 10-year period. When the 

10-year guarantee period ends, all annuity 

payments would stop.

The RetireEase lifetime income option: 

•	 Generates a higher cash flow percentage 

(not adjusted for inflation) than a four 

percent managed withdrawal strategy. 

•	 Leaves more money available to cover 

discretionary expenses because it requires 

less money to generate the same amount 

of income ($584,854 versus $900,000 for 

the managed withdrawal strategy). 

•	 Requires a lower withdrawal rate from 

Barbara’s discretionary assets, which could 

help her maintain the lifestyle she values 

(3.3 percent versus 4.4 percent).

Consider the trade-offs
The RetireEase Life with 10-year Period Certain 

annuity option provides Barbara with guaranteed 

lifetime income; however, liquidity is limited.3 

On the other hand, managed withdrawals 

preserve liquidity, but do not guarantee  

lifetime income.

When it comes to creating retirement income, 

consider your personal goals and priorities.  

The only right choice is the one that works  

for you.

For more information about creating  
the income you need in retirement,  

contact your financial professional today.

3	A RetireEase single premium immediate fixed annuity is designed to provide income that starts within 12 months of the 
date the contract is issued. Withdrawal provisions are only available with annuity options that include a Period Certain. 
The Life with 10-year Period Certain annuity option permits limited withdrawals; however, any withdrawals are subject to 
surrender charges and potentially, tax implications. Just as important, any withdrawals will decrease the amount of income 
received. It’s essential to have a separate source of liquid assets available for emergencies.
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This material does not constitute a recommendation to engage in or refrain from a particular course of action.  
The information within has not been tailored for any individual. 

MassMutual RetireEase is not a Medicaid-friendly immediate annuity. Please do not use MassMutual RetireEase in 
conjunction with Medicaid planning.
MassMutual RetireEase [Contract Form #SPIA05; SPIA05 (NC)] is a single premium immediate annuity contract issued 
by Massachusetts Mutual Life Insurance Company, Springfield, MA 01111-0001.

The product, and/or certain features, may not be available in all states.
The information provided is not written or intended as specific tax or legal advice. MassMutual and its subsidiaries, 
employees and representatives are not authorized to give tax or legal advice. Individuals are encouraged to seek advice 
from their own tax or legal counsel.

Since 1851, MassMutual has been building a reputation for financial 

strength and integrity. At MassMutual, we operate for the benefit of our 

customers. Our business decisions are based on a single guiding principle: 

to help people secure their future and protect the ones they love.

Learn more at www.MassMutual.com.

MassMutual...
Helping you secure what matters most.


